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Here is the first book to examine direct selling--the distribution of consumer products and services through
personal, face-to-face sales away from fixed business locations. Direct selling has long been a major
marketing channel for companies around the world. In the U.S. alone, by the start of the present decade,
direct selling accounted for $12 billion in sales volume produced by almost five million independent direct
salespeople. In this fundamental resource, leading authorities who have spent years studying direct selling
channels provide in-depth insights, analyses, and research findings on such key topics as customer response
patterns, sales motivation, personal selling methods, minority participation, multinational direct selling, and
directions for future research in direct selling.This marketing channel continues to thrive and grow and
Direct Selling Channels prepares readers for the challenges of the twenty-first century by providing the latest
and most in-depth thought, analysis, and research on direct selling that is not available from any other
source. The breadth and depth of coverage of direct selling found in this volume will help readers gain
knowledge, insight, and practical wisdom about an area of marketing where superficial, stereotypical myths
have so often been passed off as truth. The material presented is directly relevant to both long-range strategic
planning and day-to-day management issues so it can be put to immediate use for managing direct selling
channels more effectively.Direct Selling Channels represents the state-of-the-art thought and research in this
area. Reader’s understanding of direct selling channels will be enriched by chapters that explore:

the salient issues facing direct selling today●

research findings on consumers’attitudes toward direct selling methods●

the reasons why people become direct salespeople●

innovative concepts such as trust-based relationship selling●

the relationship between sex-role self concept and sales performance●

how to identify international markets for new products sold through direct selling channels●
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From reader reviews:

Jane Nelsen:

Why don't make it to become your habit? Right now, try to ready your time to do the important action, like
looking for your favorite e-book and reading a book. Beside you can solve your condition; you can add your
knowledge by the book entitled Direct Selling Channels. Try to make the book Direct Selling Channels as
your friend. It means that it can to get your friend when you feel alone and beside that of course make you
smarter than before. Yeah, it is very fortuned to suit your needs. The book makes you much more confidence
because you can know everything by the book. So , let me make new experience in addition to knowledge
with this book.

Jennifer Howard:

Spent a free time to be fun activity to do! A lot of people spent their free time with their family, or their own
friends. Usually they doing activity like watching television, going to beach, or picnic in the park. They
actually doing same every week. Do you feel it? Do you want to something different to fill your personal
free time/ holiday? Could possibly be reading a book could be option to fill your cost-free time/ holiday. The
first thing that you ask may be what kinds of publication that you should read. If you want to try out look for
book, may be the publication untitled Direct Selling Channels can be very good book to read. May be it can
be best activity to you.

Bryon Diaz:

Direct Selling Channels can be one of your beginner books that are good idea. Many of us recommend that
straight away because this guide has good vocabulary that will increase your knowledge in vocabulary, easy
to understand, bit entertaining but delivering the information. The article author giving his/her effort to get
every word into pleasure arrangement in writing Direct Selling Channels but doesn't forget the main level,
giving the reader the hottest along with based confirm resource information that maybe you can be certainly
one of it. This great information may drawn you into completely new stage of crucial pondering.

Steven Atkins:

Do you one of the book lovers? If yes, do you ever feeling doubt if you find yourself in the book store?
Attempt to pick one book that you never know the inside because don't evaluate book by its handle may
doesn't work the following is difficult job because you are scared that the inside maybe not as fantastic as in
the outside look likes. Maybe you answer may be Direct Selling Channels why because the excellent cover
that make you consider concerning the content will not disappoint an individual. The inside or content will
be fantastic as the outside or even cover. Your reading 6th sense will directly direct you to pick up this book.
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